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THE PROBLEM

No universally compatible and secure
mobile card swipe reader is available.

BUY NEW REPLACEMENT
PHONES FOR. MY COSTS?Y
MOBILE-

CASHIERSY LARGE SIZE
NEW 2YE

CONTRACTSYVY




INTRODUCING THE TOKEN

* OVER 3000 ea
SUPFORTED Bluetooth
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+ NO DATAPLAN B
RE®UIRED
LOGOS AND
COLORS




SIMPLE TO USE

1) Pair a Token to your phone
2) Swipe the customer's card through the Token

3) Follow the prompts to enter and confirm the amount
and enter optional fip, customer's phone or zip code

4) Listen for cash register sound telling you the payment
was successful

5) Optional reciept is sent via SMS / text message
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TOKEN BLUETOQOTH MOBILE REMOTE MERCHANT
PROPRIETARY STANDARD CARRIER PROCESSING (ACQUIRING)
ENCRYPTION ENCRYPTION ENCRYPTION CENTER BANK

Mobile Device Capabilities | % | # ENCRYPTION

Bluetooth® 75%| 219M THROUGHOUT

Text Messaging 65%| 190M

Browser 27%| 78M ALL DATA IS

App download 18%| 53M DRED AT THE

Smart Phone 14%| 41M =l BANK

Social Networks 14%| 40M

Music 12%| 34M




INTEGRATION POINTS

* My Account
* Q Payments
* QuickBooks
+ €3 Bluetooth
* SMS / MMS
* Web / Native App




TRACTION

PHASE |: Proof of concept
COMPLETED: 2010 Q4

PHASE II: Product Validation
COMPLETED: 2011 Q1

PHASE Ill: Market Validation
Q4 2011

PHASE [V: Market Penetration
Q1 2012




PHASE I:
Proof of Concept

Completed Frototype
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PHASE Il
Validation/Research

¥ U’Hli‘l'v' Fatent s """"“""""" !
spplication filng. = Integyations
2010-12-112 Elavion
* Strateslc £ iTrangact
Fartnerchips | Emwerchant
* Sign-vp/Fackaging. @ MS
Tech Upgrades : Monetra
* ency F‘hon Er'r"&-‘i”la'l"‘.'t'
¥ ‘IT:F::; Speaker [ W
c;of'rwaw
* Add| phone lines
* Remote
Processing. Center go ©merchant Elavon

- \ !
: — e
/ ! - q}“ﬁ)ENT 1




PHASE 1l AND BEYOND

« Market Validation in Beta Test with
29500+ Tokens

_ Strategic customers / parfners
_ Merchant Bank Acquirers

_ I1ISO/ Aggregators

_ Mobile Payment Providers

_ Wireless Carriers

« Scale up Service with selected
strategic partners and customers 50k

fo 290k users by 2012, 1 million to ©
million within 4 years.




MARKET SIZE




U.S. MOBILE PAYMENTS

2010: $162B
2014: $984B

Source: Yankee Group, 2010 Study




COMPATIBLE WITH
797% OF ALL PHONES

M Bluetooth® Phone :

' M Android

= ll Blackberry

» [ Palm :
. ] Microsoft 'ﬁ_:,
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219,000,000 PHONES

Device Breakout % M

Bluetooth® Feature Phone 75%| 219M
Non-Bluetooth® Phones 25%| T3M
Android 1% 3M
Blackberry 6% 12M
Palm 1% 2M
Microsoft 2% 6M

iIPhone

Universal compatibility
allows anyone to use the

service.

Currently 75% of the
mobile payments market
is NOT served




U.S. ACQUIRERS

Chase Paymentech $566,899,000 23.80%
First Data $293,175,000 12.30%
BA Merchant Services $283,086,000 11.82%
Elavon $181,065,000 7.56%
Fifth Third Bank $164,912,000 6.90%
City Merchant Services $120,818,000 4.30%
Global Payments $92,679,000 3.89%
Wells Fargo $00,841,000  3.81% %Z:%TEE
Heartland Payments $74.684,000 3.13% 50 Ty 120 VS
First National Merchant 151384000  2.15% o w09
Solutions
Top 10 Acquirers $1,902,547,000 79.66%
Top 50 Acquirers $2,323,874,000 Q97.65%
Q' ,. All Bankcards $2,379,846,000  100.00% M
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TARGET MARKETS

. Network marketing

_ Scentsy, Melaluca, Mary Kay,
Swans...

« Food service / delivery
_ Pay at the rable
_ Pizza, Chinese, Mobile cafering

. Tlaxis, Limousine, Bus, Charter boat

. On-site services

_ Pest control, Landscape, Carpet
cleaners, Roadside assistance

. Flea Market, Tradeshows
« The list goes on...

ANY CARD = ANY PHONE » ANYWHERE




BUSINESS MODEL




REVENUE

Wholesale Tokens $50-$200 each
* Monthly service fee

- $5-$10
* Transaction fee

— Bank fees

— $0.05 - $0.10
» Affiliates

— $50 per sign-up




STRATEGIC PARTNERS

. Affiliate Program: $50 fo referring a new PAYTHATWAY merchant
. Wireless Carriers: T-Mobile, Verizon, AT&T, Sprint, Rogers W&C
. Acquiring Banks:

First Data

_ Global Payments
Chase Paymentech
Bank of America
Fifth Third Bank

Elavon (US Bancorp.)

_ Heartland
. Large ISO partners:

_ GoEmerchant

_ NXGEN
. Retail outlets: Office supply chains, wireless dealers
. Aggregafion / Underwriting partner: Western Union, Square, PayPal
. Existing mobile providers: Intuit, Square, RoamData, VeriFone




EXISTING
PARTNERS




El avon

Integrated Feb, 11
Subsidiary of U.S. Bankcorp (B of A)
One million+ clients
« $181Billion in Transaction volume
e 7.7% market share

#1 Airline Processor

#2 Hospitality Processor

#4 U.S. Merchant Acquirer

#0 European Acquirer

Channel partners include
 [SO’s,/MSP’s/PSP’s
* Financial Trade Institfutions
* Trade Associations
e Commercial Sales Partners

* Costco, Walmart




g0 ©merchant

Integrated Sep. '10

v No confracts

v New merchant sign-up
v 4000+ |ISO customers

v Reseller program




Authorize.net

Integrated Feb. '10
AIM CP Integration

Resellers

Authnnze.Net

WMH“HMWM“M

New accounts

S X X N

Gateway

- | Authorize.Net

FREFERRED RESELLER




MONETRA®

Certified with all major payment processors:

TSYS
First Data

Global Payments
Fifth Third Bank
Chase/Paymentech

S X X X X

as well as others

Validated to meet PCI/PA-DSS
requirements




COMPETING
SOLUTIONS




FOUR TYPES

. Brick and Mortar (Retail)
_ Traditional land line credit card terminals

_|P terminals

. Card-Not-Present
_ Voice authorization
_ Typed info app

_ eCommerce

. Dedicated wireless terminals

Ingenico, VeriFone

. Smart Phones with “dongle” credit card readers
and soffware apps

ANY CARD = ANY PHONE » ANYWHERE




CARD-NOT-PRESENT

Manual Entry
Phone authorization

eCommerce

Credit Caru* o

Mail order

John Smith '

1234 5678 g101 1
Virtual Terminal

HIGH RISK POTENTIAL
EXPENSIVE

X X X X X X X




ROAMpay

ROAMpay offers a card swipe
device that plugs into smart

phones through the headphone
jack

o L
INTUIT. . .
Limited phone support, requires
) app, download and data-plan

card reader by ROAM DATA™ Supporfed Plarforms
FDMS/CHASE/GLOBAL

=

Private labeled through various
ISO’s and Infuit GoPayment




INTUIT GoPayment

Low-Volume Plan High-Volume Plan
< $1,000 /month > $1.000 / month

Monthly Service $0 /month $12.95 /month
Swipe Rate 2./% 1.7%
Keyed Rate 3./% 2.7%
Transaction Fee $0.153 $0.304
Limitations

* Swipe only works on the iPhone
* Mophie and ROAMpay
* Requires a data plan and download
*  Must sign up with Quickbooks Merchant
Services




“Sguare

Business Model

s Free cube-shaped device that plugs
info the headphone jack

s Works on iPhone, Android

Rates

s 2.75% for swiped transactions

s 3.5% for keyed transactions

Funds exceeding $1,000 within a 7 day period will
held for 30 days




“Square

Brief History Market Penetration
Announced Dec. 12, '09 $1M/day
VC Funding « 100K signups on limited
$37.5M - Toral platform.
$1OM - Q1 '10 «6% or 13.1M handsets
$27.5M - Q1 11 _ iPhone 5% or 11M
Rejected $200M offer from handsets
Google in Q4 '10 _ Android 1% or 2.1M

Strategic Board Members handsets

s WAY ANY CARD e ANY PHONE « ANYWHERE




SQUARE - PAY WAY

MARK

BJA

—[ COMPARISON

Square's market is currently 1/16th the
size of PAY WAY

Square could infegrate as a processor
and open up the rest of the markef
fo it's services

The Token supports Square's “for the

| masses image”




%AVerlFone

W AY Y™
PAYware Mobile

Sleeve that fits iPhones

Costs:

. $149.95 equipment included
w/ 2 year contract

PAYWEI re ' . $49 Sign up fee
Mobile . $15-$30 per month fee
. $0.17 per transaction fee
Limifafions:
iPhone only

Data-plan and download required

Limited processor support

PAY T5iri1 WAY ANY CARD » ANY PHONE » ANYWHERE




sg-skim.com

VeriFone

THE WAY TO PaAY"

9 Zoni 00

An Open Letter to the Industry and
Consumers

Hluie {299 [$Tweet |« 42

Today is a wake-up call to consumers and the payments
industry. Last year, a start-up named Square
introduced a credit card reader for smartphones with
the goal of making it very easy for anyone to accept
credit cards through a mobile device. Seems ke a great
idea, but there is a serious security flaw that Square has
overlooked that places consumers in dire risk.

In less than an hour, any reasonably skilled
programmer can write an application that will "skim" - or steal - a consumer's
financial and personal information right off the card utilizing an easily obtained Square
card reader. How do we know? We did it. Tested on sample d readers with

Piay Vid

onsumer

P K @ gk B W)

Square's Ongoing Security Challenges

Mar 10, 2011

Banktech

"Dorsey did not explain why Square does not provide

our own personal credit cards, we wrote an application in less than an hour that did
exactly this.

do. It also doesn't seem to comply with the PCI Council's
data security standards, which require cardholder
data to be protected at alltimes.”

Let me explain how easy it is to exploit the vulnerabili R

St e g iy O e
obtains the dongle for free and that thelast @ biatant disregar fo the most
creates a fake Square app on his captures input from the Square mag stripe e procic o e GAOOKAL 12 s
smartphone. Insert the dongle into reader and then stores that card data,

the audio jack of a smartphone or perhaps sending it to a third-party. This RSN

iPad, and you've got a mobile could provide low-cost skimming for the T e B

skimming device that fits in your masses.” “James Van Dyke and Phl Blank, analyss with Javelin
pocket and that can be used to e et o e

: - RobertVamosi - Javein Srstegy & Reseaech
illegally collect personal and financial

data from the magnetic stripe of a payment card. It's shockingly simple.

‘The issue is that Square's hardware is poorly constructed and lacks all ability to encrypt
—

. in pointing out what it secs as
potential security flaws.”

Mar g, 2011

Fast Company

Y ANY CARD s ANY PHONE » ANYWHERE

erifFone takes a swipe af
Square with a video and
open letter claiming the free
dongle they provide is
irresposible, and easily can
be put fo use as a card
skimming device.

quare has VeriFone very
worried.




ORGANIZATION




INSERT BIO'S

BIO's BIO's




ACTING ADVISORY BOARD

« P. SUTHERLAND - CHAIRMAN
« R. MALLOY

« D. MICKELSON

« P. HAMILTON

« S. BRODER

« B. LAVASSAR

« D. DURLIN




ORGINIZATIONAL CHART

CTO
FYAN MALLOY
R & O LAB SALES DIRECTOR [ACTING] CFO HR / ADMIN Coo
KEM TYLER JOHN GREENE SIAT] DAY MICKELSON
LAB ASSISTANT BUSINESS DEV, IT Q&A CUSTOMER SERVICE

IT HARDWARE SUPPLY CHAIN COORD

IT SOFTWARE




R. MALLOY 2011-03-20
info@paythatway.com

(888) - PAY - 7170

Supported Systems .ﬂh



mailto:info@paythatway.com
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